




����������	


� Higher back-end gross profit

� Greater aftermarket penetration

� Reduced legal exposure

� Faster delivery process

� Improved CSI

Far exceeds capabilities of a manual system, free a utomated 
tool, or hostile interface that merely claims integ ration
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• ERA® F&I lays the 
solid foundation:

– Continual two-way 
data exchange 
among ERA 
applications

– Deal, vehicle, and 
customer records 
continually updated 
automatically

– Payments match 
across deal process 
with a single 
calculation engine
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• Create up to 100
menu proposals for 
deal types based on 
the way you do 
business

• Aftermarket products 
in ERA integrate 
automatically

• Simplifies and 
clarifies selection
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• Print

• Display

• Slide Show

• Brochures

• Video

Make notes on screen
and suppress payment.
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• Dealer-customized 
brochures and videos

• Non-confrontational 
presentation

• Visual and dynamic
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• Tracks products 
presented, selected, 
and declined

• Signed by customer

• Helps manage risk
with compliancy 
requirements
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• Optimum integration

• New payment goes
to deal worksheet 
automatically
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• Compared 4,982 deals by 96 F&I managers

• Deals closed in F&I Menus achieved an average 
44% higher back-end gross profit
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Far exceeds capabilities of a manual system, free a utomated 
tool, or hostile interface that merely claims integ ration




