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Higher back-end gross profit
Greater aftermarket penetration
Reduced legal exposure

Faster delivery process

Improved CSI

Far exceeds capabilities of a manual system, freea utomated
tool, or hostile interface that merely claims integ ration
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ERA® F&l lays the
solid foundation:

Continual two-way
data exchange
among ERA
applications

Deal, vehicle, and
customer records
continually updated
automatically

Payments match
across deal process
with a single
calculation engine

N

Fitl Menus - TEST - LEHMAN MOTORS - REY REYNOLDS

File WView Searches Actions Tools Help

B2 & & Q- HE

Co-Buyer | RACHEL REYMOLDS Tradel : 2001 CHRYSLER SEBRING (1 Trade) Scenario# 1

EEE=

Retail Worksheet

Deal ~Sales Price
Deal # B 1257 Q MSRP
Deal Date 4f 3/2008 Discount $0.00
Deal Type Retail Selling Frice 1B
Financial Inst. | W2IFIFTH THIRE aftermarkets B $794.00
Prograrm Normal Dot Fee £75.00
Deal Status S WS Premium $0.00
—vehicle ESC Premium 1B $0.00
Detach Maintenance 1B $0.00
ok ¢ B W‘ 0 GAP Pramium $o.00
Vo T L&H Premium B $0.00
e CHEWROLET License Fee
s T Total Fees B £65.00
e R Tatal Taxes B $1,089.24
Dealer Fees B +0,00
S R B i Megative Trade $0.00
Odameter 0 Total Frice £24,208.24
Wehicle Cost $21,544.00 Trade Difference $18,079.00
 Buysr -~ Alerts
Customer # B - Max Adv % Current % Under Amt
Last REYNOLDS o $6,833.76
First REY
LT % Current % Under &mt
GEREET m o0 £6,832.76
Reg State OH

Down Payment

Customer Cash
Deposit

Total Rebates B
Total Trade Allow B
Total Trade Payoff
Total Trade ACv
Total Def Down B

Taotal Down Payment

TEST-LEHMAN MOTORS E
Iake Frimary I Send to F&I J
Payment
$0.00 Term & w B0
00| el Rate 389
$0.00 Buy Rate
$5,500.00 % Amt Financed
$1,200.00 ADR. 2.0944
$5,000.00 # Days 1st Payment a0
$0.00 Payments Per Year 12
£4,300.00 1st Payment Date 5/ 3/2008
Prepaid Fin Charge $170.00
PR 4,33
Armount Financed $20,508.24
Finance Charge $2,334.96
Total of Payments $22,843.20
Total Sales Price $27,143.20
Payment $380.72
Front End Gross $441.00 @
Back End Gross $494.00
Total Gross B $1,235,00
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« Create up to 100 e : —
menu proposals for ' e
deal types based on

the Wa Ou do +Pays th daficiency From auto insurance +Pares th deficercy From anko nsur <Py the defiency rom aukorranc “Pays the daficenay from wwut inur
satthoment shoukd your vehicle be botaled and catiioment: shokd your vetuide be bokaled and sartioment. shoukd you vabicie ba totaled and satioment shoud your vehd ba bokaled ard
Pays up to $1000.00 of your deductible. pays up o $1000,00 of your deductible. mww;ummumm Wﬁmm‘]@ﬂdmduﬂmh
- mlll ﬁW.EI]
+ROGHLISUoN wmwmawdww -Eogm- rantens mamwuﬂmawdwm
$2500.00 to the vehice the $2500.001t0 the vehicle Guner should the owrmer should the $2500.00 to the veback cwner shoukd the
wehicls be sholen. seolen. mﬁsﬂhﬁ.
$120.00 mm $300.00 £300,00
-Emnd-dplummw(wmfu ~Eﬂvdedﬂmpvndunm|dwmlv Extended plan provides nationsl coverage for *Extended plan provides national coverage for
labor against mechanical and parts and labor aganst mechancal and iparts ard Labor agasrt mechanical and parts and labor against mechanscal and
dsm dhmmwm electrical breakdowns for 60 morths. slectrical breakdowns for 60 months electrical beeakudowns for G0 morths
o AI l ermarket roducts or 75,000 ries which ever nocurs first. e 75,000 mies which ever ocours First. ‘o 75,000 mies which ever ocous frst. cr 75,000 mibss which ever occurs Frst,
Plan pronvides addtionsl coversge lor rertal cor, Flan prowides addbional cover sge for rertal car, Plan prevides sddtionsl coverage for rental car, Flan provides additional coverage for rental car,
s, Food, and lodging . bomang, Food, sed kodging. towing, Food, and kodging. bowang, Food, and bedgng.
E; " “Plan deductible & $0.00. = Plan daductible i $0.00. +Plan deductbds i $0.00, =Plan dachattible i $0.00.
$1,595.00 $1.595.00 $1,595.00 $1.595.00
N Integrate L veweousd | veeoswwd | L veeousd |
-vmmupmmummm *Value Guard provides prokection For your *Value Guard provides prokection For your
. s exterion Daink, inkerior, and under webuche’s eterior pant, inberiorn, snd under webicle’s extericr pant, interior, snd under
em#lﬁkﬂom’vﬂhmm Canmiage o knep pour wehicks looking rew. camisge b0 keap your wehicke looking rev.
automatica N — =
Credit Disability = Credit Disability =
Dizablity - Pans your monkhly oblgation to the Exzabilty - Pars your monthly sbligation to the
Financial institution shoukd you becosne desbied financial nstibution should Brecome drsabled
ot L SIkrss OF Ingury o o off th s Lo SICTeSS O Uy O or off th
40000 £0.00
e Simplifies and Eo
clarifies selection o o e e oo
Bl TS o] I | o Term 5 ) rerm: -
R&M 39-9 Fste: _ S Peate:
Fe00.43 Updsted Payment: $412.55 $3%9.70 JUpdated Payment: $411.97 $390.76 [Undsted $0.00 $0.00
m nstiad: Tretial; Entiak:

OIS 7 vorws Dscionre
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Print
Display
Slide Show
Brochures

Video

Make notes on screen
and suppress payment.

N

Platinum

*Pays the deficiency From auto insurance
settlement shauld your vehicle be tataled and
pays up to $1000.00 of your deductible,

$500.00
Anti Theft Protection
=Reqgistration guarantees a payment of up ko
$2500,00 ta the vehicls awner should the
vehicle be stolen,
$120.00

+Extended plan provides national coverage Far
parts and labor against mechanical and
electrical breakdowns For 60 months
of 75,000 miles which ever accurs first,
Plan provides additional coverage for rental car,
towing, Food, and lodging.

+Plan deductible is $0.00.

$1,595,00

*Value Guard provides protection For your
vehicla's exterior paint, interior, and under
carriage to keep vour vehicle looking new,
$50.00
Credit Disability
Digability - Pays your monthly obligation to the
financial institution shauld you became disabled
due to sickness or injury on or off th
$0.00

Package Price:

Updated Payment: $409,43 $396.30
Initial:

Previous

Back Ground Color ¥
Clear
Print
Close:

00 Cre] (o]
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e Dealer-customized
brochures and videos

* Non-confrontational
presentation

e Visual and dynamic

MAKING

BUSINESS
BETTER.



Tracks products
presented, selected,
and declined

Signed by customer
Helps manage risk

with compliancy
requirements



Optimum integration

New payment goes
to deal worksheet
automatically



« Compared 4,982 deals by 96 F&l managers

 Deals closed in F&l Menus achieved an average
44% higher back-end gross profit






Higher back-end gross profit
Greater aftermarket penetration
Reduced legal exposure

Faster delivery process

Improved CSI

Far exceeds capabilities of a manual system, freea  utomated
tool, or hostile interface that merely claims integ ration






